The 8 Keys to Success ...

Being Unstoppable

Learn what it takes to be unstoppable and

have Spiritual Warrior Mentality

Being Unstoppable...how to be unstoppable
in your venture...the 8 keys to success! In
this session learn what it takes to be un-
stoppable and have “Spiritual Warrior"
mentality. It will be a fun and engaging
event in November with David Cohen...host
of the Small Business Big Ideas Show...

David has been in sales and marketing
since 1986. In 1999 a career and life shift
occurred and he began to coach and train
small business owners and has not looked
back since. Since then, David has taught
over 1500 clients through various govern-
ment sponsored small business develop-
ment training initiatives and programs. He
has also spoken at conferences, trade
shows and business networking groups. He
is a dynamic speaker and coach that
comes from the heart and soul.

Remember ...

PLEASE NOTE — CANCELLATION POLICY:
quired and are taken either online by 5:00 p.m. on
ing or by phone (519-827-4946) up to 10:00 a.m. on
meeting. Cancellations are taken by phone only up
day prior to the meeting. You will be billed if yo
tice of your reservation cancellation. Method of p

the door..

Today, David is a business coach and
facilitator working with new business
start-ups via the Ontario Self Employ-
ment Benefit program in Whitby, The
Learning Enrichment Foundation in To-
ronto and does training and coaching
with both not for profit and for business
organizations as well.

David launched the Small Business Big
Ideas Radio Show from scratch six
years ago (August 17th, 2002) and has
not looked back since. “It was tough
sledding selling a concept that did not
exist but if you love what you do and
persevere ~ good things happen.”

Visit the GWIN website at gwin.ca _to
book for the October meeting.

Reservations are re-
the Sunday prior to the meet-
the Monday prior to the
to 10:00 a.m. on the Mon-
u do not give the required no-
ayment: Cash or Cheque at

As a courtesy to our members and guests with perfume sensitivities, please refrain
from wearing perfumes to our monthly meeting. Thank you
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For an Evening with
David Cohen

Tuesday, November 3, 2009

Location:

Guelph Country Club
133 Woodlawn Road East

Visit our website
at gwin.ca

$30.00 for Members
$40.00 for Non-Members

Doors open for Networking
at 5:30 p.m. Dinner and
Speaker are from 6:00 p.m.
to 9 p.m.

“My second favorite household chore is ironing. My first being, hitting my head on the

top bunk bed until | faint.”
-Erma Bombeck-

“I'm not offended by all the dumb blonde jokes because | know I'm not dumb -- and

I'm also not blonde.”
-Dolly Parton-

Another great GWIN benefit!

GWIN is an official member of the Guelph
Chamber of Commerce, and so as
members of GWIN we can attend all the
Chamber functions at member prices.
When booking, be sure to mention you
are a GWIN member.

Do remember, you are there as a GWIN
member, and if you wear a name tag, it
must be your GWIN tag, not your
personal company.

Naturally you may take your personal
business cards to share with others.



http://www.gwin.ca
http://www.gwin.ca

THE PRESIDENT'S
CORNER

By Jody Hay

I've been interested to find that our first two meetings of this new
GWIN year both held a common theme. It was not intentionally set
up that way by any means, however | find the topic to be quite
timely. It's all about ENERGY.

If you attended our September meeting, you may recall our
speaker, Paul Tobey, asking us if our energy was at a ‘TEN'.
Then, during our October meeting, guest speaker Jacquie Her-
mans made us aware that regardless of what words may be com-
ing out of our mouths, it is actually the type of energy radiating out
from us, that communicates more about us than our spoken words
do.

In addition to the above, | recently attended a seminar that was
geared towards Realtors. Il give you one guess as to what some
of the speaker’s presentation was about; you got it...ENERGY!!! It
was then that | had one of those ‘AHA’ moments that Oprah talks
about in her magazine and on her show. | mean, other than the
Universe hitting me over the head with a bat and saying “Jody you
need to focus on changing your ENERGY”, | don't think | could
have gotten the picture any more clearly.

My energy has admittedly been low at times over the past few
months. Sometimes it can literally be the type of low energy that
stems from doing too much and sleeping too little. I'm starting to
realize that | also occasionally allow myself to wallow in a low-
energy space which has nothing to do with lack of sleep. It can
centre more around lack of motivation, perhaps even procrastina-
tion, or perhaps dreading something that | have to do in my per-
sonal or professional life.

What I've learned from the 3 speakers mentioned above is that
low or negative energy does not have to be a trap to get caught in.
It simply takes a little bit of recognition of how I'm feeling going
into certain situations, so that my awareness of it can impact how |
present myself to others. | also know from experience that there
are things | can do to reduce my ‘bad energy’ and to increase my
‘good energy’. Exercise is a biggie for me. I'm definitely an out-
doors kind of girl. If 'm cooped up for too long, | can feel that
restless energy start to eat away at me. Eating healthy also
counts. It would be so easy to just grab a nice strong coffee or my
‘vice’ which is chocolate so that | can artificially boost my energy,
but when | choose wisely and stick to water and fruit, not only am |
proud of myself for making the right choice, but | also feel my
good energy return and actually stick with me throughout my day.

| also try to surround myself with people who exude good energy,
as | always find I'm much happier and more motivated when | do.

So | need to ask.....what kind of energy do you have right now? If
your answer isn’t what you want it to be, take charge, change your
mindset, and do something that makes you joyful. If you are short
on time, try a quick walk around the block. You'll truly be amazed
at how the cool fall air and gorgeous colourful leaves can clear
your mind and restore your soul. Do what makes you happy. You
deserve it!

BUSINESS BIOS

Homeownership is the dream of most people.
No one wants to feel that they are wasting
their money paying rent month after month.

Unfortunately it is not always possible to ob-
tain the financing they require in today’'s tightened market.
Although the decision is out of my hands; | will fight for those
who | believe will work hard and pay for their home if just given
a chance.

My favourite client is a first time home buyer. It is a thrill to
walk beside them as they take that first step into home owner-
ship. Most of my clients are first time buyers, many of whom
went to school with my own children so | have also had the
pleasure of watching them grow and succeed at their chosen
careers.

| realise that making a living is also part of operating a busi-
ness: however | strongly believe in educated clients and some-
times | have worked with young families for a couple of years
before they are ready for that big decision and that is fine. |
believe that | also have a need to feel useful in order for me to
survive.

| first met Paul, a nervous young lad who was dating my
daughter’s best friend Daniele in high school, as they prepared
for Prom Night. 12 years later | have a pre-approval for Paul
and his fiancée Melissa on my desk, just waiting for them to
find the right house. This part of my job | love. My life has
meaning and a purpose so | feel complete. This makes me

happy.

As you can tell, helping people to be able to purchase their first
home, to get them going in life is the passion of my business.
Assisting someone who is challenged by the regular mortgage
routes is like being a great detective.

| would love to help you arrange your mortgage, or perhaps
arrange a better mortgage than you already have. All you
have to do is call.

Deborah D’Antonio — AMP
Dundee Mortgage Services—Powered by INVIS

Many of you know me as the President of
GWIN, but did you also know that I'm a
Realtor?

There is so much that | could tell you

about myself and about the World of Real

Estate! Let me start by saying that it is a

fantastic career, where | am given the
opportunity to work with people and be a part of making their
dreams come true. It is easy to wake up in the morning and
face a work day if you are passionate about what you do.

At our October 6" dinner meeting, | presented my 3 minute
Business Biography. As those of you who have done a 3 min-
ute Business Bio in the past know, it can be a challenge trying
to share all that you want to, in just a short period of time. It is
my goal on a daily basis in my career, to share information....to
teach...to educate the general public (that includes YOU!!),
about the ins and outs of Real Estate. It is such a huge invest-
ment (generally the biggest you'll ever make in your life), so
why wouldn’t you learn all you can???

Continued on next page ...



BUSINESS BIOS CONTINUED ..

Continued from previous page ...

Faced with this challenge of sharing information with you in a
short, 3 minute period, | thought | would try something different
this year. | came up with the fastest game-show in history! (Thank
you by the way to my brave game-show volunteers, Penny
Jamieson, Sylvia Plester-Silk and Carla Berquo!).

Those of you who attended our October 6" meeting may know the
answers to the game-show questions now, which means that |
reached my goal in information sharing, and providing you with
some key facts that you should know about the Guelph Real Es-
tate market. If anything, | hope that it at least made you question
what else there is to learn, before buying and/or selling your
home.

Here is your chance to participate and learn: Below are the ques-
tions: test YOUR knowledge and see how you do! Answers are
provided for you at the end. (No peeking!!!)

1) What is the prime rate? 2.25% or 4.2%

2) What is the average sale price of a home in Guelph?
$265,000 or $365,000

3) What is the average number of days it takes to sell a home
in Guelph? 39 or 52

4) Which of the following Real Estate Brokerages do | work for?
HomelLife, Re/Max, Coldwell Banker, or Royal LePage

5) Do we have termites in Guelph? Yes or No

These questions are just the tip of the iceberg when it comes to
the multitude of things that could affect the sale price of your
home, and/or the purchase of your new home. Be sure that you
partner with a Realtor such as me, who has the Expertise you
need. | will not only provide you with pertinent information you
need to know to protect your Real Estate investment, but | will
also walk you through the process of your Real Estate transac-
tions so that your experience will be smooth and worry-free from
start to finish!

Answers: 1) 2.25% 2) $265,000 3) 52 4) Coldwell Banker
5) Yes

Jody Hay
Sales Representative—Coldwell Banker Neumann Real Estate

Sarah Yetki-
ner of Trios
College also
presented
her business

NOTE:

A big thank you to all who
those who received a BSE
pad and donated money to
the Canadian Breast Cancer

go tat b the Network.
ctober you want to know more
meeting.

about them, their web site is
www.chcn.ca

"The limits of the possible can only be defined by going beyond
them into the impossible. 200 years ago the prospect of the auto-
mobile was deemed "impossible" by some "very respected and
learned" scientists.

Since then we have not only created millions of automobiles, but
we've hurtled men into space. Think of that next time you dismiss
(or someone else dismisses) your idea as ‘impossible’.”

Arthur C. Clarke

A Terrific Benefit of GWIN Membership
Business Bios

If you haven’t scheduled your Business Bio this GWIN year,
or if you are new to GWIN, here is your chance to present
yourself and your company to the membership and guests.
Book now for January, February and March, 2010.

This is one of the great perks of GWIN membership, so take
advantage of this now and contact Penny Jamieson to book
your Business Bio.

Contact Penny at gpliamieson@primus.ca

Julie Hurren
The Auto Clinic

Get ready for WINTER—make sure your car_is mechani-
cally sound !

LUBE OIL AND FILTER. Qil is the life blood of your car and
is the cheapest form of maintenance you can get. Oil
changes should be performed every 3 months or 5 to 8,000
km. Oil lubricates the metal parts of the engine. The oil will
help prevent wear and tear and the oil and air filters prevents
any foreign particles from getting into your engine.

Keeping your BRAKES in good shape is worth your while.
Sticking brakes create drag (they don'’t release properly after
braking) causing the vehicle to work harder and burn more
fuel.

SUSPENSION such as springs, shocks, steering linkages,
ball joints, control arms and bushings, all aid in driver control
and stopping ability

TIRES should be checked for tread depth and tire pressure;
for each 5% under inflation; a tire; it will burn 1% more fuel.
Consider snow tires especially if you are doing a lot of winter
driving. Winter tires have softer rubber compound and
deeper groves that allow the tire to stick to the road. Winter
tires should be put on when the weather goes below +7
Celsius.

Be certain the HEATER and DEFROSTER are working
properly.

Ensure that your WINDSHIELD is free of dings and cracks.
Cold temperatures can turn a small ding in your windshield
into a major crack.

Check to see that LIGHTS work and HEADLIGHTS are
properly aimed. Replace WIPER BLADES every six months
to a year; consider special snow blades or all season blades
Check the COOLANT (antifreeze); coolant should be
changed following the manufactures guidelines.

A poorly maintained vehicle can use up to 50% more fuel to
travel the same distance as a well tuned vehicle. Something
as minor as a clogged air filter can increase consumption by
10%.



ARTICLES CONTINUED ...

Marilyn Kleiber
Life Force Potentials

Cruise Control Awareness

I recently read about a woman in the US who totaled her car
while driving between Gladewater & Kilgore down in Texas.
It was raining, though not excessively, when her car suddenly
began to hydroplane and literally flew through the air. Luckily
she was not injured, but completely stunned by what had
happened.

The patrolman to whom she reported the accident, told her
something that every driver should know:

NEVER DRIVE IN THE RAIN WITH YOUR CRUISE
CONTROL ON!

Apparently if the cruise control is on, in wet or snowy
weather, and your car begins to hydroplane, your tires lose
contact with the pavement and your car will accelerate to a
higher rate of speed. The effect is like taking off in a plane.

She confirmed that that was exactly what happened, and she
thought she was being safety conscious setting the control to
keep her speed at a safe level.

The patrolman said that along with the airbag warning, the
following should be listed on the driver's seat sun-visors:

NEVER USE THE CRUISE CONTROL WHEN THE
PAVEMENT IS WET OR ICY!

NOTE: Some vehicles (like the Toyota Sienna Limited XLE)
will not allow you to set the cruise control when the
windshield wipers are on.

| personally have experienced exactly the same
phenomenon. |am a big user of my cruise control, so that |
am always driving within safe limits of the highway signs to
make sure | do not get speeding tickets.

However, one particularly rainy day (I had actually set the
cruise control for a lower than normal speed), without
warning, on a straight stretch of road, my car suddenly began
to speed up.

Because it was wet, rather than apply the brakes (which
could send the car into a skid) | immediately released the
cruise control at the steering wheel. Of course, the car
immediately slowed down, and the tires made proper contact
with the road again.

I had no idea what had occurred, until | read the e-mail | was
sent. And now | know that my discomfort at using cruise con-
trol during icy or rainy weather was spot on!

So in showy, icy and rainy weather—my cruise control shall
remain dormant.

Please pass on this safety tip.

Upcoming Meetings

November 3 December 1 (Special Event)
... 2010 ...

January 12 February 2

March 2 April 6

May 4 (AGM) June 1

July 6 (Annual Fundraising Golf Tournament)

Every member and guest will always feel welcome when greeted by

the smiling faces of Celia Desir and Deb D’Antonio

Julie Mickelown, one of our newer members, is surprised at how
many 50/50 tickets she can buy from Kim Baseggio for only $5.00

Ruth Kennedy and Denise Cornfeld-Furlong deep in discussion.



Left: Our speaker Jacquie Hermans already has Paula
Clarke and Vicki Roth laughing, even before dinner has
been served!

Below: The Winner Takes it All

Above: Penny Jamieson and Sylvia Plester-Silk volunteer (were coerced) to
Carla Berquo—a late-comer to Jody’s game, also help Jody Hay with her bio - | hope the prize is a big one for answering all
takes the prize, however as an original contest- her questions correctly.
ant, Penny Jaimeson was the true winner

A Woman's Fantasy

In a recent On-line poll 38,562 men
across the U.S. were asked to identify
women's ultimate fantasy. 97.8% of the
respondents said that a woman's ultimate
fantasy is to have two men at once.

While this has been verified by a recent
sociological study, it appears that most
men do not realize that, in this fantasy,
one man is cooking and the other is
cleaning.

“If you don't like something, change it. If
you can't change it, change your attitude.
Don't complain.”

Maya Angelou




Below: Jacquie Hermans, GWIN’s October speaker shares her pas-
sion for the value of humour in everything we do.

We could all tell very easily that Jacquie had been trained with Sec-
ond City.

By the end of the evening, our sides were aching from laughing.

Jody Hay, President of GWIN awards the Scholarship of
$1,000.00 to this years winner, Kelly Hadfield

Below: Kelly tells her rapt GWIN audience about her
achievements, and her hopes and dreams. Kelly we
are glad we can help in just a little way to enable you to
achieve those dreams.

Below: the aftermath of incredible mirth.

Marilyn Kleiber, Frances Di llio, Penny
Jamieson, Jody Hay and Bonnie Desche-
nes (out of frame) take their bows as part
of Jacquie’s experiment in emotions com-
bined with words, to create gales of laugh-
ter.

If you missed it, you missed a great, great
evening.



Guelph Women in Networking

Next Meeting ...

GWIN'’s Annual Charitable Fund
Raiser

Date: Tuesday, December 1, 2009
Location:  Guelph Country Club

133 Woodlawn Road East
Cost: $30.00 for members

$40.00 for guests
Time: Doors open for networking at

5:00PM, dinner and penny table draws
are from 6:00pm to 9:00PM

Registration required !

Registration starts after November 4, 2009 at
gwin.ca

Advertising Submissions — Member Prices

Big Business Card Ad: $10.00 (3.5" x 2.5")

1/4 Page Ad: $15.00 (3.5"x4.75" or 7.5" x 2.5")
1/2 Page Ad: $28.00 (3.6” x 10" or 7.5" x 4.75")
3/4 Page Ad: $38.00 (7.5" x 77)

Full Page Ad: $50.00 (7.5” x 10”)

The above prices are for the placement of the ad, if
Camera-ready art is provided. Ads can be designed
for you for an additional fee.

There is a 10% discount on all prices if you book more
than one issue at a time. To advertise in C-Notes,
please talk to the editor at the monthly GWIN meeting.
All submissions to C-Notes are published on a first-
come, first-serve basis.

Non-Member rates on request.

The submission deadline for the next issue of C-Notes is
November 15, 2009.

Editor - Marilyn Kleiber - 519-846-8218
makani_ki@hotmail.com

OUR SPECIAL THANKS ...

To members who supplied prizes for our October meeting 50/50 draw:

Kim Baseggio-The Cooperators

Marilyn Kleiber-Life Force Potentials

Charlane Stecjuk—Dental Hygiene Services

Jody Hay- Coldwell Banker

Wendy Owens—Keep in Touch Studio

Glenna Colling- At Your Colling Concierge Services

Bonnie Deschenes—Stained Glass Artist

Deb D’Atonio—Dundee Mortgage Services—Powered by Invis

Great Quotes

"Reading about nature is fine, but if a person walks in the woods and
listens carefully, he can learn more than what is in books, for they
speak with the voice of God."

George Washington Carver

"Before you can think out of the box, you have to start with a box."
Twyla Tharp

The Last Word - The Editor!

| have been thinking this fall of how much joy exists in life, and it
prompted me to think about what brings me joy.

What is Joy to you?

For me, there is great joy in nature as in an extraordinary sunrise.
There are some mornings when one wakes and looks to the east and
sees the most awesome display of colour in the sky, as if some extraor-
dinary artist emptied his entire palette on the horizon.

You simply know it is going to be a perfect day when in the middle of
winter the snow is bright, crisp and sparkling looking as if everything
has been strewn with a light covering of diamonds.

How about the finest spring day, when daffodils nod their beautiful yel-
low heads in the middle of fresh green grass, and the horse chestnut
trees are ablaze with hundreds of flowering candles.

The variety of fall colour in the leaves of trees: bright golden yellow,
crimson red, dark almost brown of the red maple, the still shimmering
silver of the backs of poplars, and the brown crisp fallen leaves that lit-
ter the ground.

No matter what time of year, when | first get up and observe a day full
of so much promise, joy simply sings in every cell of my being. Shuf-
fling through dead leaves sounds so delightful and is so much fun. |
remember as a child adoring to roll in the piles raked up by my father.

Some of my other joys are animals. | always experience joy when |
stroke a cat. Being an ailurophile (someone who is fond of cats), | love
the feeling of the soft silky coat beneath my fingers, and the throbbing
purr of a cat always seems to soothe and calm me. One of the things |
particularly enjoy is burying my nose in the warm fluffy tummy of a
friendly (note — friendly is most important) cat, breathing in the warm
sweet smell, and feeling the vibration of purrs. Ahh, bliss!

Joy! Bliss! Fun! That's my last word on the subject.



