Eight Insider Marketing Secrets

Secrets of Highly Successful Women

Entrepreneurs

This interactive seminar for women en-
trepreneurs and service professionals
will provide solutions to your biggest
business and marketing challenges -
even if you are on a shoestring budget.
You will learn eight key business and
marketing secrets that set apart the
women who build extremely successful
businesses and earn healthy profits
from the women who seem to never
attract enough customers and who
struggle to make ends meet every
month.

You will learn:
the 8 major mistakes most women
entrepreneurs make and how to fix
them
the top issue that can sabotage
your success
common mistakes business owners
make communicating with pros-
pects and clients
how to establish the true value of
what you offer so that more people
will buy
how a lack of clarity about your

Remember ...

PLEASE NOTE — CANCELLATION POLICY:
quired and are taken either online by 5:00 p.m. on
ing or by phone (519-827-4946) up to 10:00 a.m. on
meeting. Cancellations are taken by phone only up
day prior to the meeting. You will be billed if yo
tice of your reservation cancellation. Method of p

the door..

target market may be costing you.
ways to get a consistent flow of re-
ferrals and new prospects contact-
ing you

the single biggest reason for small
business failure and how to over-
come it

ways to stand out and get better
known so clients find you more
easily

how the time-for-money business
model is costing you time and reve-
nue

You will get ideas for a marketing strat-
egy you can put into action right away to
get more visible, get more clients, and
increase your income. Discover the an-
swers to some of your most pressing
challenges so that you can be more pro-
ductive and profitable and feel more
fulfilled in your business whether you
are just starting out or have been in
business for many years.

Book now on-line at gwin.ca

Reservations are re-
the Sunday prior to the meet-
the Monday prior to the
to 10:00 a.m. on the Mon-
u do not give the required no-
ayment: Cash or Cheque at

As a courtesy to our members and guests with perfume sensitivities, please refrain
from wearing perfumes to our monthly meeting. Thank you
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For an Evening With
Jan Marie Dore

Tuesday, January 12, 2010

Location:

Guelph Country Club
133 Woodlawn Road East

Visit our website
at gwin.ca

$30.00 for Members
$40.00 for Non-Members

Doors open for Networking
at 5:00 p.m. Dinner and
Speaker from 6:00 p.m.

to 9 p.m.

Another great GWIN benefit!

GWIN is an official member of the Guelph
Chamber of Commerce, and so as
members of GWIN we can attend all the
Chamber functions at member prices.

When booking, be sure to mention you

are a GWIN member.

Do remember, you are there as a GWIN
member, and if you wear a name tag, it
must be your GWIN tag, not your
personal company.

Naturally you may take your personal
business cards to share with others.



http://www.gwin.ca
http://www.gwin.ca

THE PRESIDENT'S
CORNER

By Jody Hay

My goodness....how can it almost be Christmas? That's just crazy!
Is it just me, or does time go faster as you get older?

As the year comes to a close, I've been trying my best to plan
2010 from a business perspective, but | am also making an effort
to plan my personal time. One thing I'm starting to schedule into
my day, is some time for reading. Whenever | get away from tak-
ing time to read, | don't feel like myself. Many people have hob-
bies...mine is reading. | don’t have a particular favourite category
or subject, but love switching from a good romance novel, to a
mystery, to a business book, to a self-help book. As long as the
book is engaging, I'm a willing subject!

A friend of mine whom | was speaking with recently, suggested
that | pick up a book called ‘The Four Agreements’ by Don Miguel
Ruiz. As soon as he said the title, | could actually picture the
cover of the book in my mind’'s eye, and remembered that my
Mom had purchased a copy several years ago in a quaint little
bookshop in Hanover, Ontario.

Mom was able to dig the book out from the bookshelf, and give it
to me last week. It is such a simple book, but one with a very good
message. It has opened my mind, and my thoughts which is ex-
actly what any book really should do. | would like to share the
Four Agreements with you here:

1) Be impeccable with your word: Speak with integrity. Use
the power of the word in the direction of truth and love

2) Don't take anything personally:  Nothing others do is
because of you. What others say and do is a projection
of their own reality

3) Don't make assumptions: Communicate with others as
clearly as you can to avoid misunderstandings, sadness
and drama

4) Always do your best: Under any circumstances, simply
do your best, and you will avoid self-judgment, self-
abuse and regret

As this year comes to a close, and the new year begins, it is my
goal to continuously work on those four agreements. It can only
benefit me and those around me. When we can let go of the little
stuff, and allow our true authentic self to shine through, our life will
be full of love and truth.

| wish you all love and truth this holiday season and look forward
to seeing you in the New Year.

GWIN needs you! Deb D’Antonio has had to resign her position
as Treasurer of GWIN, due to a personal situation. Deb did not
do this lightly, as she enjoys being on the GWIN executive.

We are looking for a volunteer to fill this position for the balance of
the GWIN year, and would encourage you to call Jody Hay at 519-
821-3600, or e-mail her at jody-hay@coldwellbanker.ca

Well, Santa showed up again at the GWIN December Fund
raiser, and he was his usual jolly self. GWIN members all took
turns having their pictures taken with Santa, and the additional
funds generated went to Guelph Women In Crisis.

Jody Hay, President of Guelph Women in Networking hands
over a cheque for $580.00 to Judy Coulman and Sly Castaldi
of Guelph Women in Crisis.

Eager members inspect the GWIN penny table for their poten-
tial Christmas gifts.



ARTICLES

Finding the Perfect Home

Jody Hay
Sales Representative
Coldwell Banker Neumann Real Estate

Did you know that the average family moves approximately
every 5 years? That seems like a lot, doesn't it? But with job
transfers, empty nesters, divorces, new marriages, blended
families, and the changing economy it is no wonder that the
stats are what they are. Our world changes quickly!

As we make each move speaking from a Real Estate perspec-
tive, how exactly do we go about finding the perfect home? No
doubt there are things you love about the current home you are
in, but I'm just as sure that you've said “When | buy my next
home, it has to have a ". How does YOUR sen-
tence end?

Like me, are you without a dining room, and swear that you'd
never buy another home without one? Or perhaps you'd love an
extra bedroom to be used as an office/guest room, rather than
making the kids take the couch when you have people stay
over.

With so many choices in homes on the market today, how do
you find the perfect home? The best way is to make a list of
everything you like and dislike about your current home, then
make a list of the features you want in your new home.

What is your personal style? Do you need a home office or a
fenced yard for pets or young children? What is your lifestyle?
Do you want a neighbourhood to be kid-friendly with great
schools, are you a jet-setter who would prefer a more turn-key
choice, or are you ready to downsize and be introduced into a
condominium with less maintenance?

How you spend your time will give you clues about the best lay-
out for your next home. If you take time to consider what is im-
portant to you before you start house-hunting, you'll have a bet-
ter chance of finding the perfect home.

When you speak with your Realtor, be sure to make them
aware of your ‘wish list’. It will cut down on the amount of time
you end up viewing homes that just aren’t right for you, and will
increase your chances of finding your perfect home quickly (and
hopefully before any other Buyer does!!!).

Benefit of GWIN Membership—Business Bios

If you haven'’t scheduled your Business Bio this GWIN year, or
if you are new to GWIN, here is your chance to present your-
self and your company to the membership and guests. Book
now for January, February and March, 2010.

This is one of the great perks of GWIN membership, so take
advantage of this now and contact Penny Jamieson to book
your Business Bio.

Contact Penny at gpljamieson@primus.ca

Santa is always willing to hear every one’s desires and
wishes for Christmas .....

Celia Desir wants new shoes ......

Bonnie Deschenes thinks Santa is more amenable if you
give Santa a big kiss!



More GWIN members ask Santa for ....

Maria Chovaz claims Santa is a ‘cuddle bunny’!

Santa is horrified by the length of Marilyn Kleiber’s list!

Upcoming Meetings

... 2010 ...
January 12 February 2
March 2 April 6
May 4 (AGM) June 1

July 6 (Annual Fundraising Golf Tournament)

I"H#$%&HS %%
(

Guest Joan Hay, very comfortably seated on Santa’s lap
points out her hearts desire.



The Overtones, the fabulous a cappella group, entertained the GWIN members and guests at the annual Christmas fundraiser.

Lisa Ivaldi assures Santa that all she
wants is more of everything

"Every decision you make - every deci-
sion - is not a decision about what to do.
It's a decision about Who You Are. When
you see this, when you understand it, eve-
rything changes. You begin to see life in a
new way. All events, occurrences, and
situations turn into opportunities to do what
you came here to do."

Neale Donald Walsch

Author of Home With God

“Follow your bliss and the universe will
open doors for you where there were only
walls.”

Joseph Campbell

Paula Clarke claims Santa
is a great hugger!

“Dreams are renewable.
No matter what our age or
condition, there are still
untapped possibilities
within us and new beauty
waiting to be born.”

Dale E. Turner

"We don't see things as
they are. We see them as
we are."

Anais Nin

Kim Baseggio wants Santa to
know she’s been a really, really
good girl!



Still more Santa and members ...

Charlane Stejcuk is so calm and comfortable, Santa
looks much happier

Wendy Owens cuddles up to a really adorable Santal However, Santa
suspects that Wendy has been a bit naughty this past year — as you can
see from the ‘deer in the headlights’ look upon Santa’s face.

Left—Glenna Colling pretends she is very shy
and demure, but Santa knows better....

Right—Celia
promises any-
thing, but Carla
demands the
cash ... or
else!

What's with all this bussing of Santa? Here Julie Mickowlwin
bribes Santa with another kiss!.



Guelph Women in Networking

Next Meeting ...

HST...What Is It and How Will it Af-

fect You?
Plus tips on Small Business Book Keeping

Date: Tuesday, February 2, 2010
Location:  Guelph Country Club

133 Woodlawn Road East
Cost: $30.00 for members

$40.00 for guests
Time: Doors open for networking at

5:00PM, dinner and speaker
are from 6:00PM to 9:00PM

Registration required !

Registration starts after January 13, 2009 at
gwin.ca

OUR SPECIAL THANKS ...

To members who supplied
prizes for our December Penny
Table:

Access HR Solutions

At Your Colling Concierge Service

Bare Sports

Bonnie Deschenes—Stained Glass
Avrtist

Brain Edge

Brazilian Shoe Box

Jeff Neumann—Coldwell Banker

Jody Hay—Coldwell Banker

Complete Bookkeeping Services

Crossing Cultures Cuisine

Elegant Impressions

Fifth Avenue Jewellery—Karen
Simoneau

Forestview Business Services

Grooming by Sharon

Guelph Naturopathic Medical Clinic

Guelph Wood Art

Hampton Inn Suites

Hunter’s Helping Hand Inc.

Jean Little—Author

Juneyt Yetkiner, Musician

Keep in Touch Studios

Life Force Potentials

Life Uncluttered

Lorna Wyllsun

Moksha Yoga Guelph

Norm Kane—Specialty Wood Pens

Ocean Bottega

1 Fit Bug

Pleasurable Pastimes

Pre Paid Legal Services—Ruth
Kennedy

Pure W.A.V.E.

RBC Dominion Securities—Clare
Mackew

Robinson’s Flowers

Rose Parr—Personal Trainer

Royal Bank of Canada—Vicki Roth

Sarah Yetkiner

Skyline Management Inc.

Sofi's Bling

Sylvia Plester-Silk Holistic Energy
Therapist

The Athletic Club

The Co-Operators David Bruce
Agency

The Co-Operators—Kim Baseggio

The Perfit U

Theresa Stangerlin

Trina Koster—Photographer

Trios College

Xocai, The Healthy Chocolate—
Julie Mickelown

Advertising Submissions — Member Prices

Big Business Card Ad: $10.00 (3.5" x 2.5")

1/4 Page Ad: $15.00 (3.5" x 4.75" or 7.5" x 2.5")
1/2 Page Ad: $28.00 (3.6" x 10" or 7.5" x 4.75")
3/4 Page Ad: $38.00 (7.5" x 7)

Full Page Ad: $50.00 (7.5" x 10”)

The above prices are for the placement of the ad, if
Camera-ready art is provided (picture format). Ads
can be designed for you for an additional fee.

There is a 10% discount on all prices if you book more
than one issue at a time. To advertise in C-Notes,
please talk to the editor at the monthly GWIN meeting.
All submissions to C-Notes are published on a first-
come, first-serve basis.

Non-Member rates on request.

The submission deadline for C-Notes is the 15th of the
month.

Editor - Marilyn Kleiber - 519-846-8218
makani_ki@hotmail.com

The Last Word - The Editor!

| started thinking in November about the various holidays that are cele-
brated in the latter two months of the year, that have their roots in a spe-
cific religious culture.

It is really quite amazing in this day and age that we concentrate on
Christmas, when such large portions of the population are not actually
Christians by religious upbringing.

In addition to Christmas, a Christian holiday that actually borrows much
from pagan times and from the commercial beginning of Santa Claus as
an important factor in this celebration, there is also; Boxing Day which
owes its beginnings St. Stephens Day in England, the Baha'i celebration
of the birthday of Baha'u'llah, Bodhi day which was Budda’'s day of
Enlightenment, the incredible important day to Muslims and Islam, Eid al-
adha, the eight-day Jewish celebration of Hannukkah, and the Muslim
New Year Celebration of Al Hijra.

As for religions, this is just the tip of the iceberg, as if to speak. There are
hundreds all around the world.

What | think is the greatest pity is that many people from all religious per-
suasions feel that only their religion or their way of thinking is the right
way.

| have a vision for this New Year.

I would like the people on this earth to suspend judgment, to spend more
time on love, to acknowledge that there is no ‘right; or ‘wrong’, and that
other peoples ideas are simply ‘other ways’ or ‘different ways’ of thinking.
And most of all | wish for all of us to enjoy the diversity, to embrace it, and
to find joy in it.

And that's my last word on the subject!



